
how to start a realtor business

How to Start a Realtor Business: A Comprehensive Guide

Starting your own real estate business can be both challenging and rewarding.
This comprehensive guide will walk you through the essential steps, from
licensing and education to marketing and building your client base. Whether
you're a seasoned real estate professional looking to branch out or a
newcomer to the industry, this step-by-step approach will provide you with
the knowledge and tools to succeed. Let's dive into how to launch your
successful realtor business.

Article Outline:

I. Licensing and Education:
Obtaining a real estate license.
Continuing education requirements.
Understanding real estate laws and regulations.

II. Business Planning:
Developing a solid business plan.
Choosing a business structure (sole proprietorship, LLC, etc.).
Securing funding and financing.

III. Building Your Brand and Marketing:
Creating a strong brand identity.
Developing a comprehensive marketing strategy (online and offline).
Networking and building relationships.

IV. Technology and Tools:
Utilizing Customer Relationship Management (CRM) systems.
Employing real estate software and platforms.
Mastering digital marketing techniques.

V. Legal and Compliance:
Understanding fair housing laws.
Maintaining accurate records and documentation.
Adhering to professional ethical standards.

VI. Client Acquisition and Retention:
Finding and qualifying leads.
Providing exceptional customer service.
Building long-term client relationships.

VII. Financial Management:
Managing your finances effectively.
Understanding commission structures and splits.
Tracking income and expenses.

Article Content:

I. Licensing and Education:



Obtaining a Real Estate License:
The first crucial step is obtaining the necessary real estate license in your
state or region. This involves completing pre-licensing education courses,
passing a state examination, and submitting an application to your licensing
authority. Requirements vary by location, so check your state's real estate
commission website for specifics.

Continuing Education Requirements:
Most states mandate ongoing continuing education (CE) credits to maintain
your real estate license. This ensures you stay updated on current laws,
regulations, and best practices within the industry. Plan for these recurring
costs and dedicate time to completing these courses.

Understanding Real Estate Laws and Regulations:
A thorough understanding of all relevant real estate laws, including fair
housing laws, contract law, and agency law, is paramount. Familiarize
yourself with these regulations to protect yourself and your clients from
legal issues.

II. Business Planning:

Developing a Solid Business Plan:
A detailed business plan is vital for outlining your goals, target market,
marketing strategies, and financial projections. This document will guide
your business decisions and attract potential investors or lenders.

Choosing a Business Structure:
Decide on the legal structure for your real estate business, such as a sole
proprietorship, partnership, limited liability company (LLC), or corporation.
Each structure has different legal and tax implications. Consult with a legal
or financial professional for advice.

Securing Funding and Financing:
Determine your startup costs and explore funding options, including personal
savings, loans from banks or credit unions, or investment from partners. A
well-written business plan will strengthen your application for funding.

III. Building Your Brand and Marketing:

Creating a Strong Brand Identity:
Develop a unique brand identity that reflects your values and target
audience. This includes choosing a memorable business name, designing a
professional logo, and establishing a consistent online presence.



Developing a Comprehensive Marketing Strategy:
Implement a multifaceted marketing strategy that encompasses online marketing
(website, social media, SEO) and offline marketing (networking, local events,
print advertising). A balanced approach is essential for reaching a wider
audience.

Networking and Building Relationships:
Building strong relationships with other professionals in the real estate
industry, such as mortgage brokers, inspectors, and lawyers, is crucial for
referral business and collaboration. Attend industry events and actively
network.

IV. Technology and Tools:

Utilizing Customer Relationship Management (CRM)
Systems:
Invest in a robust CRM system to manage your client contacts, track
interactions, and streamline your communication. This will improve efficiency
and client satisfaction.

Employing Real Estate Software and Platforms:
Utilize real estate-specific software and platforms for tasks such as
property listings, contract management, and transaction coordination. These
tools can significantly improve your workflow.

Mastering Digital Marketing Techniques:
Become proficient in digital marketing techniques like search engine
optimization (SEO), pay-per-click (PPC) advertising, and social media
marketing. These skills are crucial for attracting clients online.

V. Legal and Compliance:

Understanding Fair Housing Laws:
Thoroughly understand and comply with all fair housing laws to ensure you
provide equal opportunities to all potential clients, regardless of race,
religion, national origin, sex, familial status, or disability.

Maintaining Accurate Records and Documentation:
Maintain detailed records of all transactions, communications, and financial
activities. Accurate record-keeping is essential for compliance and legal
protection.



Adhering to Professional Ethical Standards:
Always adhere to the highest ethical standards in your dealings with clients,
colleagues, and other professionals in the industry. Maintain transparency
and integrity in all your interactions.

VI. Client Acquisition and Retention:

Finding and Qualifying Leads:
Implement effective lead generation strategies, such as online advertising,
networking, and referrals, to identify and qualify potential clients.

Providing Exceptional Customer Service:
Provide exceptional customer service throughout the entire real estate
process to build trust and loyalty with your clients. Respond promptly to
inquiries, address concerns effectively, and exceed expectations.

Building Long-Term Client Relationships:
Focus on building long-term relationships with clients by staying in touch,
offering valuable resources, and providing ongoing support even after a
transaction is completed.

VII. Financial Management:

Managing Your Finances Effectively:
Develop a strong system for managing your finances, including tracking
income, expenses, and commissions. Consider using accounting software or
hiring an accountant to help you manage your finances effectively.

Understanding Commission Structures and Splits:
Understand the commission structures and splits within your brokerage
agreement to ensure you are accurately receiving your compensation.

Tracking Income and Expenses:
Maintain accurate records of your income and expenses to accurately track
your profitability and make informed business decisions.

Conclusion:

Starting a realtor business requires dedication, hard work, and a
comprehensive understanding of the industry. By following these steps and
consistently focusing on providing exceptional service, you can build a
successful and rewarding career in real estate. Remember that continuous
learning and adaptation are key to long-term success in this dynamic field.



Frequently Asked Questions (FAQs):

Q: How much does it cost to start a real estate business? A: Startup costs
vary widely depending on your location and business model. Consider licensing
fees, marketing expenses, technology costs, and potential office space
rental.

Q: Do I need a real estate license to be a realtor? A: Yes, a real estate
license is required to legally practice real estate in most jurisdictions.

Q: How can I find clients as a new realtor? A: Focus on networking, online
marketing, and providing exceptional service to build referrals and a strong
client base.
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  how to start a realtor business: Ninja Selling Larry Kendall, 2017-01-03 2018 Axiom Business
Book Award Winner, Gold Medal Stop Selling! Start Solving! In Ninja Selling, author Larry Kendall
transforms the way readers think about selling. He points out the problems with traditional selling
methods and instead offers a science-based selling system that gives predictable results regardless
of personality type. Ninja Selling teaches readers how to shift their approach from chasing clients to
attracting clients. Readers will learn how to stop selling and start solving by asking the right
questions and listening to their clients. ​Ninja Selling is an invaluable step-by-step guide that shows
readers how to be more effective in their sales careers and increase their income-per-hour, so that
they can lead full lives. Ninja Selling is both a sales platform and a path to personal mastery and life
purpose. Followers of the Ninja Selling system say it not only improved their business and their
client relationships; it also improved the quality of their lives.
  how to start a realtor business: The Millionaire Real Estate Agent Gary Keller, Dave
Jenks, Jay Papasan, 2004-04-01 Take your real estate career to the highest level! Whether you are
just getting started or a veteran in the business, The Millionaire Real Estate Agent is the
step-by-step handbook for seeking excellence in your profession and in your life. --Mark Victor
Hansen, cocreator, #1 New York Times bestselling series Chicken Soup for the Soul This book
presents a new paradigm for real estate and should be required reading for real estate professionals
everywhere. --Robert T. Kiyosaki, New York Times bestselling author of Rich Dad, Poor Dad The
Millionaire Real Estate Agent explains: Three concepts that drive production Economic,
organizational, and lead generation models that are the foundations of any high-achiever's business
How to Earn a Million, Net a Million, and Receive a Million in annual income
  how to start a realtor business: YOUR FIRST 365 DAYS IN REAL ESTATE Shelley Zavitz,
2019-06-03 Your successful career in real estate starts here! The first 365 days of working in real
estate can be one of the most tumultuous times in your career - full of hard lessons, heart breaks and
hard work. Just because you have a license, doesn’t mean you have a business. But if you get the
important stuff right, a great future is yours for the taking. This honest, eye-opening and completely
practical insider's guide shows you how to get where you want to be - even if you're starting from
nothing. Author and successful real estate agent Shelley Zavitz reveals in unprecedented detail: -
what to expect the first year of your career - how to implement systems that will impact your



business in the next 90 days - how to build a marketing plan in a digital world - how to work your
contacts to start your referral pipeline - how mindset can make or break your business and what to
do about it - why surrounding yourself with the right people is essential. Shelley shares her own
story as a new real estate agent - including how she built a brand starting with a network of just four
people in a totally new city. The book also comes complete with worksheets, hot lists and examples
of great branding so that you can catapult your business into the fast lane right now. Your First 365
Days in Real Estate is the number-one resource for new agents in the industry - don't miss out on
your potential as a realtor without it.
  how to start a realtor business: Big Money Energy Ryan Serhant, 2021-02-02 National
bestselling author and star of Bravo's Million Dollar Listing and Sell It Like Serhant shows readers
how to restructure their approach to money so they can achieve success in business and life. Big
Money Energy is the feeling you get when you encounter someone who is massively succeeding at
life. They're the ultimate picture of self-confidence. There's no bravado, no bragging—they know
they have BME and so does everyone else. You get Big Money Energy by being 100% committed to
making your vision a reality . . . and that vision has to be BIG. Ten years ago, Ryan Serhant, billion
dollar broker and costar of Million Dollar Listing New York was living paycheck-to-paycheck and
didn't even own a suit. Serhant realized that while he couldn't change his circumstances or the
balance of his bank account, there was one thing he could change—his energy. The energy you give
off impacts every area of your life, from how much money you earn and how much power you have,
to who you socialize with and the jobs you get. Determined to leave his low-rent lifestyle behind
forever, Serhant took life-changing steps that resulted in his getting cast on television, graduating to
seven-figure sales, and doubling his income every year for the next decade. Serhant is now the CEO
and Founder of SERHANT., a multi-dimensional real estate brokerage and media company, and
averages a billion dollars in sales every year. In Big Money Energy, Serhant will show readers how
he tapped into his Big Money Energy to crush his goals and achieve huge success, earning his first
million before he turned thirty. Whether you're a self-made entrepreneur, a corporate executive or
barista, Serhant will teach you how to climb the ladder to success better and faster than anyone
else. If you want Big Money Energy, this is your blueprint. This book is an inspirational, lively guide
for anyone who is ambitious enough to dream big and is committed to doing whatever it takes to
conquer them.
  how to start a realtor business: The High-Performing Real Estate Team Brian Icenhower,
2021-09-15 Transform your real estate business into a sales powerhouse In The High-Performing
Real Estate Team, experienced real estate coach Brian Icenhower shares the systems and secrets of
top real estate agents and brokerages. The book offers actionable systems and processes that can be
immediately implemented to take you, your fellow agents, and your team or brokerage to the next
level. Focusing on the 20% of activities that drive expansion, this book shows you how to create
renewed enthusiasm, productivity, engagement, and exponential growth at your real estate team.
With this book, you will: Discover how to create a viral goal that spreads throughout your team and
drives change Learn to focus on core activities that result in the majority of your growth and
productivity Cultivate personal responsibility with public accountability and accelerate growth with
a custom team dashboard that measures metrics for success Written for real estate agents, teams,
brokerages and franchise owners, The High-Performing Real Estate Team is an indispensable
resource that will guide you toward growth while providing you with the resources and
downloadable materials to reach your goals faster.
  how to start a realtor business: How to Make Money in Real Estate with Government
Loans and Programs Albert J. Lowry, 1985
  how to start a realtor business: Your First Year in Real Estate, 2nd Ed. Dirk Zeller,
2010-08-03 Newly Expanded with More Expert Advice to Help You Build a Winning Real Estate
Career Welcome to the world of real estate sales, and the start of an exciting new career! Your
destiny is now in your hands. Along with endless opportunities, flexible hours, and the freedom to
chart your own path, you also have the potential to earn fabulous amounts of money. All you need for



total success is preparation. Revised and expanded, Your First Year in Real Estate contains the
essential knowledge you need to start off right in today’s vastly changed real estate market, avoid
common first-year missteps, and get the inside edge that will take you to the top. Real estate expert
Dirk Zeller has compiled the industry’s proven secrets and strategies that will enable novice agents
to hit the ground running and excel from day one. You’ll get the insider’s guide to: • Selecting the
right company • Developing valuable mentor and client relationships • Using the Internet and social
networking to stay ahead of the competition (NEW!) • Setting—and reaching— essential career
goals • Staying on top in today’s challenging real estate climate (NEW!) • And so much more.
Concise and thorough, Your First Year in Real Estate is like having the top coach right by your side.
  how to start a realtor business: Work by Referral Live the Good Life Brian Buffini, Joe Niego,
2008-07-25
  how to start a realtor business: Real Estate Investing for Beginners Giovanni Rigters,
2019-01-10 Real estate investing can be very satisfying. It gives you the opportunity to work for
yourself and independently make money on a consistent basis. It also gives you financial freedom
and peace of mind, because you can work whenever you feel like it. You will never have to clock in
or deal with office politics. You are not held responsible by your boss, because you are the boss.
However, real estate does require work and the competition is fierce. Nowadays, with information so
freely available on the internet and in books, many people do not want to climb the corporate ladder.
And who blames them. No one feels like working 30-40 years for companies with only 3 weeks of
paid time off, barely making enough money to live off, invest for your future and put a roof over you
or your family’s head. The new trend is to retire early and enjoy a somewhat stress free life. Real
estate can truly fulfill this promise and just keep in mind…if you don’t do it, then your next door
neighbor will!
  how to start a realtor business: Broker to Broker Robert Freedman, 2005-11-07 Praise for
Realtor? Magazine's BROKER to BROKER By providing best practice management tips with
thought-provokingideas, Broker to Broker offers invaluable guidance on virtuallyevery aspect of our
dynamic industry. The book's easy-to-readformat, with in-depth supporting material available online,
is aninnovative approach to helping the country's brokers and managersfind effective solutions to
today's challenges. --Ron Peltier, President and CEO, HomeServices of America, Inc.,Minneapolis,
Minnesota This compilation of the latest Realtor? Magazine articles on realestate brokerage
management could be of help to brokers andmanagers looking for practical ideas to boost their
operations. Thebook quotes extensively from veteran brokers and managers who aretrying new ways
to build sales and tackle problems. Within thebook's range of articles could be helpful ideas for you.
--J. Lennox Scott, Chairman and CEO, John L. Scott Real Estate,Seattle, Washington The editors did
their homework. The pace of change in our businessis a constant challenge. Even if you don't want
to lead the chargein industry change, brokers would do well to study the innovativeconcepts (such
as the employee-agent model) illustrated here. Thesection on operations is particularly useful for
brokers of amulti-office/multi-region operation. --Steve Brown, ABR?, CRB, Vice President and
General Manager,Crye-Leike, Realtors?, Memphis, Tennessee The editors of Realtor? Magazine do a
fantastic job of keepingRealtors? on top of all real estate concerns. No issue is moretimely or
essential to building good business than brokeragepractices. --Blanche Evans, Publisher, Agent
News, and Editor, Realty Times,Dallas, Texas
  how to start a realtor business: Reverse Selling Brandon Mulrenin, 2021-08-13
  how to start a realtor business: Trump University Commercial Real Estate 101 David Lindahl,
Trump University, Donald J. Trump, 2009-02-04 Many investors are frightened of investing in
commercial real estate. But with residential real estate struggling, the time is right to make the
switch to commercial properties. Trump University Commercial Real Estate Investing 101 takes the
fear out of commercial investing with easy-to-understand, step-by-step principles that will make you
successful and lower your risk. You?ll learn the differences between residential and commercial
properties, how to invest profitably in your spare time, and much more.
  how to start a realtor business: The Book of Yes Kevin Ward, 2016-01-20 In The Book of YES,



you will find the most powerful scripts in the real estate industry today. If you're tired of the same
old sales scripts or if you've done away with them all together, I know how you feel because I've
been there. I was tired of seeing the same B.S.(bad sales) approaches and I wanted something that
felt more natural for me. So I started creating my own scripts, for the simple reason that I hated
being told, No. For me nothing was worse than that feeling of rejection. I was determined to figure
out the perfect thing to say in every situation, and how to say it in a way that would cause sellers
and buyers to want to say Yes! to me every time. This book is the result of that quest. And I've
broken it in two unique parts so you can spend less time reading it, and more time using the life
changing scripts inside. Part 1 will give you the foundation for making the scripts work for you. Not
just some of the time, but every time! You'll master how to inspire sellers to say YES to you giving
you the magic key to unlock the success you want as a real estate agent. Part 2 Is the actual scripts
that allow you to have smooth, choreographed conversations that lead you down the path to more
success and more income. included in this section are... Prospecting scripts for sellers that lead up
to the listing appointment. My unique Listing Presentation Scripts with examples of exactly how to
deliver them for maximum impact. The Buyer Scripts that I've personally used for years to build my
own real estate business from scratch. The Objection scripts that will show you how to overcome any
objection with ease and never be scrambling for words when a client throws you a curveball. In all
there are 27 scripts in this book that will show you how to handle any situation, conversation, and
objection that might come your way. And each script has been tested, tweaked and perfected. How
do I know this? Because I've used each and every one of them to close millions of dollars worth of
real estate in my nearly 2 decade career. I've also taken the time to include things I've picked up
over my career that will help take you beyond the scripts... How to identify resistance and influence
triggers so you can naturally use the right words and phrases that gets more clients saying YES to
you. My practice techniques for memorizing and using these scripts to their full impact. You won't
just be pulling words from your memory, you'll be speaking from the heart so you come across as
genuine. The tiny tweaks that turn a regular script into something powerful. These seemingly little
differences can have a huge impact in the way a prospect or client responds to what you say. The 9
Keys to more powerful conversations that go way beyond just the words you say to a client. I've
mastered all 9 of these techniques and each one has made a huge difference in how I present myself
to clients. The Book of YES is an action guide, not a book of theory. Think of it as YOUR PLAY BOOK
for the key conversations you have with sellers and buyers. Along with the scripts you will find
tactical notes on how to use the script, why it works, and when to modify the script for various
situations. This book is not about intimidating your clients to agree with you, it's about inspiring
them to say YES. And the more they do, the more abundance and success you will have in your life.
The ultimate YES is saying YES to your goals, your dreams and your family so you can create the
lifestyle that you want.
  how to start a realtor business: Sell It Like Serhant Ryan Serhant, 2018-09-18 This national
bestseller is a lively and practical guide on how to sell anything and achieve long-term success in
business. Ryan Serhant was a shy, jobless hand model when he entered the real estate business in
2008 at a time the country was on the verge of economic collapse. Just nine years later, he has
emerged as one of the top realtors in the world and an authority on the art of selling. Sell It Like
Serhant is a smart, at times hilarious, and always essential playbook to build confidence, generate
results, and sell just about anything. You'll find tips like: The Seven Stages of Selling How to Find
Your Hook; Negotiating Like A BOSS; How to Be a Time Manager, Not a Time Stealer; and much
more! Through useful lessons, lively stories, and vivid examples, this book shows you how to employ
Serhant's principles to increase profits and achieve success. Your measure of a good day will no
longer depend on one deal or one client, wondering what comes next; the next deal is already
happening. And Serhant's practical guidance will show you how to juggle multiple deals at once and
close all of them EVERY. SINGLE. TIME. Whatever your business or expertise, Sell It Like Serhant
will make anyone a master at sales. Ready, set, GO! Sell It Like Serhant is a USA Today Bestseller,
Los Angeles Times Bestseller, and Wall Street Journal Bestseller.



  how to start a realtor business: The Lazy Realtor Wade Webb, 2014-06-19 Shift your real
estate business into high gear, this REALTOR training book makes listing and selling property easy
Learn lead generation, marketing strategy and tips, client prospecting, systems, formulas, scripts
and more No more stumbling blindly trying to build a successful real estate business, follow Wade
Webb's proven real estate success system and generate a great income while creating the lifestyle of
your dreams Simply follow the field tested tactics in this realty handbook loaded with creative
advertising and promotional ideas for the beginner and seasoned professional alike. Executive
coaching for full time and part time REALTORS seeking effective tools and professional, business
and life coaching backed with a solid business philosophy Real Estate Business Training to Build a
Market Proof Successful Realty Empire The Lazy REALTOR by Wade Webb is built on universal,
proven and tested business principles designed to inspire and educate you into reaching and
surpassing your wildest dreams to build a successful real estate business and to enjoy the lifestyle
that goes along with it. The Lazy Realtor goes into great detail on all the main components required
to start, grow, and maintain a recession proof real estate empire. Learn about getting started, the
learning curve, budgeting, goal setting, how to become an EXPERT Buyer & seller cycles, listing
cycles, pricing psychology Databases & relationship lists, expanding your database Potential clients
everywhere, multiplying leads, lead generation, cashing in on leads Glengarry style, sales and power
prospecting methods Enter the World Wide Web, power of connecting, new Marketing IT Open
House strategies Triggering emotions, features vs. benefits, psychology in sales Staging homes,
selling sellers on staging Farming, direct mail, cold calling, warm calling Expired listings, for sale by
owner, FSBOs Making listings more salable Managing your time, time blocking, breaking the
realtor-phobia, selling yourself Showing luxury homes In buyers shoes, one house at a time,
Exclusive Agent anyone?, helping owners with direct sales Winners never quit, quitters never win,
discipline can go a long way, 3-Part Formula for Success Pricing strategies, connecting with your
sellers, getting inside their head 22 solutions to kick-start your business (and yourself!) Insider's
Tips 7 figure income for me? Specifications 6 x 9 (15.24 x 22.86 cm) Black & White on White paper
126 pages Wade Webb Real Estate Coaching Handbook for Seasoned Professionals and Dummies
Alike Why stumble through your real estate career learning the hard way when you can learn from a
master who has been there, done that and chiseled through all the trial and error for you? The last
thing you want when trying to attain your financial and professional goals as a REALTOR is to waste
days, months and even years spinning your wheels not to mention thousands of dollars on mis-spent
advertising dollars and business expense... and let's not forget the potential lost income of doing it
right the first time. Buy Wade Webb's The Lazy Realtor and Receive the Following All the rock solid
real estate training mentioned above and much more Bonus training materials Bonus videos from
Wade and marketing materials Product Guarantee - The ONLY Real Estate Coaching eBook Backed
by a Lifetime Satisfaction Guarantee Order Now as You Risk Nothing With Our Guarantee. Buy 2
and Get One for a Friend?
  how to start a realtor business: Rich Dad's Advisors: The ABC's of Property
Management Ken McElroy, 2008-09-12 So you've made your real estate investment, now the
question is: How are you going to make it successful? Maximize its potential? MMake it grow? One
word: management. Hundreds of thousands know bestselling author Ken McElroy as a real estate
investment tycoon. in his new book, he reveals the key to his success, exceptional property
management, and teaches you its most important principles, showing you how to fundamentally
succed where others fail. THE ABC'S OF PROPERTY MANAGEMENT tells readers: How to decide
when to manage your property and when to hire someone to do it How to implement the right
systems and structures for your investment How to manage and maximize cash flow What to expect:
a month in the life of an owner-manager How to find the right property manager (and avoid the
wrong ones) How to assemble a superior management team.
  how to start a realtor business: The Honest Real Estate Agent Mario Jannatpour, 2016-09-14
Brand New Third Edition! This book is for brand new Agents and experienced Agents looking to
jump start their business. It's not a book for everyone. The book is for Honest Real Estate Agents



who care about their customers, work hard and want to make a difference in helping other people.
One of the drawbacks of most real estate schools is they teach you only how to pass the real estate
exam. They don't teach you how to succeed as a Real Estate Agent once you get your license. This is
the book for you because it will help you hit the ground running once you get your license. In the
past five years thousands of new Agents have bought this book as they embark on their career in
real estate.
  how to start a realtor business: How to Succeed in Commercial Real Estate, Third Edition
John Bowman, 2019-06-23 The updated and expanded third edition of How to Succeed in
Commercial Real Estate is a comprehensive, practical guide for those considering entering the field
of commercial real estate and those just beginning in the business, as well as for experienced
brokers and sales managers who want to evaluate and strengthen their current strategies related to
listings, negotiations, contracts, and sales. This book provides a straightforward overview of the
business of selling and leasing commercial property, including coverage of the four main specialty
areas--retail, office, industrial, and investment--as well as crossovers and emerging specialties.
Rather than pumping a get rich quick approach to selling, the author shows brokers that they don't
have to sacrifice integrity and ethics to remain competitive and deal oriented. The book includes
detailed coverage of Choosing a company and a specialty. Sales strategies and sales points specific
to commercial real estate, including practical suggestions for countering other brokers. The
importance of focusing on exclusive listings, how to find and get the best prospects, and the most
effective strategies for marketing property. Standard parts and points of negotiation for contracts
and forms, including earnest money agreements, leases, options, listings, counter offers, and fee
schedules. Rent and how it is calculated and quoted, including triple net, modified net, gross and full
service leases. Technical knowledge including agency, law, appraisal, taxation, zoning, surveys,
environmental investigations, investment analysis, risk comparison, exchanges, financing, and
property management. The pros and cons of going independent and how to decide if it's the right
move for you. Written in an engaging, straight-talk style, the author shares a wealth of other
practical knowledge reaped from over forty years in the business.
  how to start a realtor business: The Millionaire Fastlane MJ DeMarco, 2011-01-04 10TH
ANNIVERSARY EDITION Is the financial plan of mediocrity -- a dream-stealing, soul-sucking dogma
known as The Slowlane your plan for creating wealth? You know how it goes; it sounds a lil
something like this: Go to school, get a good job, save 10% of your paycheck, buy a used car, cancel
the movie channels, quit drinking expensive Starbucks mocha lattes, save and penny-pinch your life
away, trust your life-savings to the stock market, and one day, when you are oh, say, 65 years old,
you can retire rich. The mainstream financial gurus have sold you blindly down the river to a great
financial gamble: You've been hoodwinked to believe that wealth can be created by recklessly
trusting in the uncontrollable and unpredictable markets: the housing market, the stock market, and
the job market. This impotent financial gamble dubiously promises wealth in a wheelchair -- sacrifice
your adult life for a financial plan that reaps dividends in the twilight of life. Accept the Slowlane as
your blueprint for wealth and your financial future will blow carelessly asunder on a sailboat of
HOPE: HOPE you can find a job and keep it, HOPE the stock market doesn't tank, HOPE the
economy rebounds, HOPE, HOPE, and HOPE. Do you really want HOPE to be the centerpiece for
your family's financial plan? Drive the Slowlane road and you will find your life deteriorate into a
miserable exhibition about what you cannot do, versus what you can. For those who don't want a
lifetime subscription to settle-for-less and a slight chance of elderly riches, there is an alternative; an
expressway to extraordinary wealth that can burn a trail to financial independence faster than any
road out there. Why jobs, 401(k)s, mutual funds, and 40-years of mindless frugality will never make
you rich young. Why most entrepreneurs fail and how to immediately put the odds in your favor. The
real law of wealth: Leverage this and wealth has no choice but to be magnetized to you. The leading
cause of poorness: Change this and you change everything. How the rich really get rich - and no, it
has nothing to do with a paycheck or a 401K match. Why the guru's grand deity - compound interest
- is an impotent wealth accelerator. Why the guru myth of do what you love will most likely keep you



poor, not rich. And 250+ more poverty busting distinctions... Demand the Fastlane, an alternative
road-to-wealth; one that actually ignites dreams and creates millionaires young, not old. Change
lanes and find your explosive wealth accelerator. Hit the Fastlane, crack the code to wealth, and find
out how to live rich for a lifetime.
  how to start a realtor business: 100 Ways to Grow Your Real Estate Business Brendan
Cox, 2021-11-24 The vast majority of realtors have insufficient marketing strategies to expand their
business to its fullest extent. In order to thrive in a saturated industry, it's crucial to stand out from
the hundreds of other real estate professionals in your area. If you are a realtor and constantly
wondering what's the best way to market my business? You are facing the tough world of marketing
that's an absolute must in the competitive real estate industry. Being an agent is one job and
constantly thinking of how to market your business is a different job. This completely comprehensive
guide includes: 100 creative ways for real estate agents to market their business Strategic
explanations that dive into why you should consider using these marketing tactics Brand building
techniques built into my unique content ideas that will help you establish a strong personal brand as
a real estate professional. 100 Ways to Grow Your Real Estate Business: The #1 Marketing Book For
Real Estate Agents has received rave reviews: This book contains excellent concepts that real estate
agents NEED to implement in their businesses in order to scale them to the next level. - Influencive
'100 Ways to Grow Your Real Estate Business' is hands down the #1 marketing book for real estate
agents looking to take their business to the next level - Business Blurb I highly recommend all real
estate agents give this book a read in order to best optimize their business for success. - The
Australian Business Journal 100 Ways to Grow Your Real Estate Business: The #1 Marketing Book
For Real Estate Agents is the solution to finding unique marketing strategies to properly scale your
real estate business. This book provides you 100 unique marketing ideas to grow and establish your
brand as a real estate agent. Don't spend another day wasting hours trying to think of marketing
ideas. Save yourself time and energy and by clicking the BUY NOW button at the top of this page!
  how to start a realtor business: #Getsocialsmart Katie Lance, 2017 Tired of spinning your
wheels when it comes to social media? In this book, I take you through the nuts and bolts of what it
takes to create a smart and sustainable social media strategy that will help you grow your business!
  how to start a realtor business: Every Day Agent Whitney Ellis, 2019-10-29 Practical, simple,
effective. That’s how real estate agents describe Every Day Agent by Whitney Ellis. An experienced
agent and broker, Whitney witnessed good people giving up too quickly because they were
licensed—but never really trained—in how to sell real estate. Whitney perfected her Every Day
Agent system while helping 200-plus real estate agents jumpstart (or restart) their careers. Now,
Whitney shares her proven strategies and profoundly simple methods—that add up to more listings,
closings, reliable income, and lasting success. Working Florida's most finicky markets, Whitney
practiced all that she preaches through good times and catastrophic downturns. Like bottled lighting
in quick-to-read chapters, Every Day Agent tells new and seasoned real estate agents what they
need to do every day to succeed. From how to get leads and listings to tried-and-true methods used
by sales veterans, readers will get started on the right foot to ramp up in real estate sales.
  how to start a realtor business: Commercial Real Estate Investing For Dummies Peter Conti,
Peter Harris, 2022-03-29 Make your money work for you with sound commercial real estate
investment strategies If you're looking for more detailed advice on the commercial real estate
market than, Buy low, sell high, you've come to the right place. Commercial Real Estate Investing
For Dummies is where you can find the smart, straightforward, and accurate info you need to get
your start—or grow your portfolio—in commercial real estate. You'll learn foundational strategies,
tips, and tricks for investing in all sorts of commercial properties, from apartments to shopping
malls. You'll also get rock-solid advice on: How to get started in commercial real estate investing,
even if you've never tried it before How to work with business and investment partners and protect
your own interests with contracts Financing your investments with a variety of instruments and
taking advantage of legal tax opportunities Growing wealth by investing in real estate is a strategy
as old as money itself. Do yourself a favor and get in on the action with this straightforward and



up-to-date guide!
  how to start a realtor business: Recruit: Recruiting Real Estate Agents Brian Icenhower,
2019-01-09 If your business isn't growing then it's dying. To attract agents to your real estate team
or brokerage, you must evidence your ability to increase their productivity and help them sell more
real estate. In his most important work to date, veteran coach and real estate consultant, Brian
Icenhower, shares the systems and strategies he used to build some of the fastest growing real
estate companies in the United States. Recruiting is the single most valuable skillset in real estate
and the linchpin of all successful real estate businesses. To exponentially and sustainably increase
the net profit of your real estate business, it is essential that you operate a committed and
systematic recruitment practice. From sourcing recruits and recruiting with technology to setting,
conducting, and closing recruiting appointments, this exhaustive book provides invaluable insights
and practical instruction for creating a production-centric growth environment that attracts agents
to your real estate team or brokerage. With our consultative approach, recruits guide agents to a
place where they self-discover that the best way to sell more real estate, become more successful,
and increase their net income is by joining your team or company.
  how to start a realtor business: Success as a Real Estate Agent For Dummies Dirk Zeller,
2017-04-03 Make your fortune in the real estate business With home prices jumping nationwide, the
real estate market is clearly starting to show stabilization. In the latest edition of Success as a Real
Estate Agent For Dummies, expert author Dirk Zeller shows you how to become a top-performing
agent. Whether it's lead generation via blogging or social media channels, you'll discover key ways
to communicate and prospect in a new online world. Inside, you'll find the latest coverage on being
successful selling high-value homes, how to sell short sales to buyers without scaring them off,
dealing with residential and commercial real estate, how to use third parties to drive leads and
create exposure like Trulia, Realtor.com, and Zillow, and much more. Features tips and tricks for
working with buyers Includes must-haves for successful real estate agents Offers tried-and-true
tactics and fresh ideas for finding more projects Gives you the skills to close more deals Whether
you're looking to rev up your real estate business, deciding whether to specialize in commercial or
residential real estate, or just interested in fine-tuning your skills, Success as a Real Estate Agent
For Dummies has you covered.
  how to start a realtor business: Sold David M. Greene, 2021-02-02 87% of real estate agents
fail within the first five years. Don't become another casualty According to the National Association
of REALTORS(R), real estate agents with less than two years' experience have a median gross
income of $9,300, while real estate agents with 16 years experience have a median gross income of
$71,000. What if there was a better, more efficient way to build your real estate business without
waiting 15 years or more? Six-Figure Real Estate Agent gives both new and seasoned real estate
agents a practical and proven guide to get more clients, generate more sales, and earn higher
commissions. Bestselling author, investor, and top-producing real estate agent, David Greene,
shares the exact systems and processes that he used to scale his own real estate agent business,
from solo agent to a thriving funnel and referral system with repeat business. This book will teach
you an easy-to-implement system that will grow your real estate business quickly--without having to
waste your time door knocking, calling FSBOs and expireds, or spending all your money chasing
after paid-for internet leads. Inside, you'll discover: Why most agents don't succeed, and how to
overcome those common hurdles How to inhabit the mindset of a top-producing agent Steps to build
a massive sales funnel that always replenishes itself Tips, tools, and proven strategies for moving
clients down the sales funnel How to master the art of the close Ten lead generation strategies (that
you'll actually enjoy ) Lead follow-up techniques that will keep you clients coming back How to build
a thriving database And so much more
  how to start a realtor business: How To Become a Power Agent in Real Estate Darryl Davis,
2002-10-22 The realtor's essential guide to harnessing true earning power How to Become a Power
Agent in Real Estate gives real estate agents both the powerful sales techniques and the practical
management tips they need to double their income by closing more transactions. Based on the



outstanding success of Darryl Davis's seminar The POWER Program, this motivational guide utilizes
POWER Principles to help the new agent as well as the experienced top producer dramatically
increase listings and sales. The book is full of Davis's surefire methods for managing the sales
process, including time management for agents, prospecting for listings, handling the seller's and
buyer's concerns, maintaining a winning attitude, and generating more sales in less time. He also
reveals how clever use of the Web can provide a competitive edge and how the top producers work
smarternot harder. Offering field-proven tools and techniques, Davis shows agents how to progress
at their own pace to their own personal Next Level and accelerate their entry into Top Agent status.
  how to start a realtor business: Strategies for Successfully Buying Or Selling a Business
Russell L. Brown, 1997 This text covers every aspect of buying and selling a business. It describes an
easy five-step method to valuing any business, lays out the buyer's and seller's responsibilities,
advises on the best time to sell a business, and gives the pros and cons of using business brokers.
The text describes the all-important 3-step negotiation process, and essential franchise
considerations.
  how to start a realtor business: Build a Rental Property Empire Mark Ferguson, 2016-03 I
finally got a chance to purchase and read your book (Build a Rental Property Empire). It was easy to
read and practical and pragmatic - and I liked it enough to give a copy to my son who is just starting
out with his real estate investing and also to two of my investor clients as closing gifts.-SharonLearn
the best way to invest in rental properties in this 300 plus page book written by real estate investor
Mark Ferguson (owns more than 100,000 sqft of rentals). This book gives you the exact details on
how to finance, find, analyze, manage, and even sell rental properties. Where other books lack the
details on how to actually make money in real estate, this book is all about the details. It is written
by someone who has been investing in real estate for over 15 years and is still investing today. If you
are having trouble figuring out how to find the right properties, how to finance them, where to buy
properties, or how to buy with little cash, this books tells you how to overcome those obstacles. If
you can't find your answer in the book, Mark even gives away his email address where you can ask
him directly. Mark is a successful rental property owner, fix and flipper and real estate broker. Mark
has sold over 1,000 houses as a broker, flipped over 155 houses, and owns his own office Blue Steel
Real Estate. Mark bought his first rental property on his own in December 2010 and now has 19
rentals (commercial and residential). He has fix and flipped houses since 2001 and been a real estate
agent since 2001 as well. Over the years, he has learned the best way to find rentals, get great deals,
manage properties, finance properties, find great markets and build wealth with rentals. In this
book, Mark gives you all the information you need to be a successful rental property investor. Mark
also started Investfourmore.com, a real estate blog with over 35,000 subscribers and millions of
visitors. He is known for his straight to the point writing that is easy to understand and full of
insight. This book is not full of theories and made up stories. It contains real-world case studies and
information on investing from an investor actively investing in today's market (2017). Here are just a
few of the topics covered: · Why rental properties will help you retire faster than other investments·
The risks of investing in rentals· How to determine what a good rental property is· How to determine
what type of rental to buy· How to get a great deal on properties· How to finance rentals, even if you
have more than 4 or more than 10· How to invest in rentals with less cash· How to repair and
maintain properties· How to manage rentals or find a property manager· What are the best exit
strategies· How to buy rental properties when your market is too expensiveThis book has been
revised a number of times to reflect current market conditions and changes in Mark's strategy.
  how to start a realtor business: Financial Peace Dave Ramsey, 2002-01-01 Dave Ramsey
explains those scriptural guidelines for handling money.
  how to start a realtor business: How to Invest in Real Estate Brandon Turner, Joshua
Dorkin, 2018-10-31 Over the many years that we've been serving real estate investors, one of the
most asked questions on our site has been, How Do I Get Started in Real Estate Investing? New
investors will love the fundamentals and even experienced investors will appreciate the high-level
view of strategies they may have never even considered. Don't let some guru tell you what the right



path is for you. Read How to Invest in Real Estate and see all the paths in one place, so you can
make the best choice for you, your family, and your financial future. This book will help new
investors get a firm foundation to build their investing business upon. With topics ranging from how
to gain a solid real estate education, real estate niches, financing, marketing, and more, this book is
truly the definitive guide for helping new investors learn the ropes.
  how to start a realtor business: The Golden Handoff Nick Krautter, 2024-09-03 Great client
relationships are worth a fortune in the real estate business. But when agents retire, most of those
fortunes are simply lost-until now. The Golden Handoff solves this problem. In this new and
expanded second edition you will also learn about Partial Handoffs, the solution for agents who want
to slow down but not totally retire...yet. Do you want to grow your business? The Golden Handoff has
a simple and proven plan to exponentially grow your business by adopting hundreds of clients from
agents when they retire. Now, with Partial Handoffs, you can work together before full retirement
and keep even more clients happy in the process. Do you want to retire but can't just walk away?
The Golden Handoff shows you how to pick the right agent to adopt your clients and ensure you
have income for years to come. With the new Partial Handoff, you can work with the clients you
want, when you want, without losing the rest of your clients when you slow down and phase out.
Grow your business by hundreds of clients with just one agreement Grow your referral clients
without buying leads Use a Partial Handoff to work less but maintain income Add income to your
retirement with a Golden Handoff
  how to start a realtor business: The Miracle Morning for Real Estate Agents Hal Elrod,
Michael J. Maher (Realtor), Michael Reese, Jay Kinder, 2012-12-12 All real estate agents share one
thing in common: we're all striving to get to the NEXT LEVEL of personal and professional success.
We want to take our lives, our businesses, and ourselves to the next level. What if you could get
there, faster than you ever thought possible, by simply changing how you start your day? The
original Miracle Morning book took the Real Estate industry by storm, transforming the lives and
businesses of tens of thousand of agents. Now, The Miracle Morning for Real Estate Agents will do
exactly that for you by taking you on a journey into the lives of top-producing agent, Rick Masters
and his wife, top-producing lender, Michelle Masters. First introduced to you in the best-selling
book, The 7 Levels of Communication, real estate professionals Rick and Michelle are now married
and expecting their first child, but the demands of their industry have left them overworked,
overweight, stressed out and unfulfilled. Something's got to change. They attend a seminar and meet
other agents who have transformed their lives-both personally and professionally-using a simple
30-day Challenge. Although Michelle is optimistic, Rick is skeptical. But with nothing to lose and a
lot to gain, Rick agrees to sign up. Little does he know that you really can transform any-or
EVERY-area of your life, in just 30 days. You're about to discover how! Grab Your Copy of The
Miracle Morning for Real Estate Agents today! The Miracle Morning Book Series includes all of the
titles below and doesn't have to be read in any particular order. Book 1: The Miracle Morning Book
2: The Miracle Morning for Real Estate Agents Book 3: The Miracle Morning for Salespeople Book 4:
The Miracle Morning for Network Marketers Book 5: The Miracle Morning for Writers Book 6: The
Miracle Morning for Parents and Families Book 7: The Miracle Morning for Entrepreneurs Book 8:
The Miracle Morning for Transforming Your Relationship Book 9: The Miracle Morning for College
Students Book 10: The Miracle Morning Companion Planner Book 11: Miracle Morning Millionaires
  how to start a realtor business: How to Make It Big As a Real Estate Agent Mark
Ferguson, 2016-06-07 There are many great suggestions in How To Make It Big As A Real Estate
Agent. I am returning to real estate sales after a several decades long hiatus and have a game plan
to implement which lines up with those which Mark has used. But the idea of building a team is a
new one to me and is one I will implement. Great advice for new agents, particularly making it clear
the extent of dedication and hard work required to achieve the upper levels of success. I strongly
recommend this book.-RayMark Ferguson has been a Realtor for over 15 years. He runs a sales team
of 10 who have sold over 1,000 homes. Mark has personally sold over 200 homes in one year. Mark
has been featured in the Washington Post, Yahoo, Zillow, Realtor.com, Realtor Magazine, Time,



Trulia and many other major media outlets. In this 220 page book Mark describes exactly how he
has made it big in real estate and what to expect as a real estate agent. Mark breaks down how
much money real estate agents can really make as well as how much work an agent will have to do.
There are many stories out there about how little money agents make and how they are on call at all
hours. The truth is real estate can be a wonderful business if you treat it as a business and plan
accordingly. There are many things an agent can do to be successful, which Mark details in this
book. Choosing the right brokerGetting off to a fast start selling housesFinding the right lead
sourcesWhere to spend your money Where not to spend your moneyThe best ways to networkHow to
build a business not create a jobHow to make your real estate agent business a sell-able assetMuch,
much moreIf you are family with Mark and his writing style, you know he hates fluff. This is a
straight to the point book with an immense amount of usable information and techniques. You can
find mark at https://Investfourmore.com, where he has created one of the most popular real estate
blogs.
  how to start a realtor business: The Millionaire Real Estate Investor Gary Keller, Dave Jenks,
Jay Papasan, 2005-04-07 “This book is not just a bargain, it’s a steal. It’s filled with practical,
workable advice for anyone wanting to build wealth.”—Mike Summey, co-author of the bestselling
The Weekend Millionaire’s Secrets to Investing in Real Estate Anyone who seeks financial wealth
must first learn the fundamental truths and models that drive it. The Millionaire Real Estate Investor
represents the collected wisdom and experience of over 100 millionaire investors from all walks of
life who pursued financial wealth and achieved the life-changing freedom it delivers. This book--in
straightforward, no nonsense, easy-to-read style--reveals their proven strategies. The Millionaire
Real Estate Investor is your handbook to the tried and true financial wealth building vehicle that
rewards patience and perseverance and is available to all--real estate. You'll learn: Myths about
money and investing that hold people back and how to develop the mindset of a millionaire investor
How to develop sound criteria for identifying great real estate investment opportunities How to zero
in on the key terms of any transaction and achieve the best possible deals How to develop the dream
team that will help you build your millionaire investment business Proven models and strategies
millionaire investors use to track their net worth, understand their finances, build their network,
lead generate for properties and acquire them The Millionaire Real Estate Investor is about you and
your money. It's about your financial potential. It's about discovering the millionaire investor in you.
  how to start a realtor business: Open for Business: The Insider's Guide to Leasing
Commercial Real Estate Tyler Cauble, 2018-01-22 For too long, commercial real estate expert Tyler
Cauble has witnessed the damage caused by small business owners not knowing all the facts before
signing a lease. He's working to change that. In this book, Tyler guides you through everything you
need to know before renting commercial space. Whether you're looking for a new storefront, a
location for your thriving business, or simply need to get out of the garage, Open for Business will
show you how to determine space requirements, select a location, and negotiate your lease. If you
don't want to do it on your own, Tyler shares how to find a broker who can help you-and save you
money! Open for Business will demystify leasing commercial real estate and empower you to make
the best decisions for your growing business.
  how to start a realtor business: A Nation of Realtors® Jeffrey M. Hornstein, 2005-05-11
How is it that in the twentieth century virtually all Americans came to think of themselves as “middle
class”? In this cultural history of real estate brokerage, Jeffrey M. Hornstein argues that the rise of
the Realtors as dealers in both domestic space and the ideology of home ownership provides
tremendous insight into this critical question. At the dawn of the twentieth century, a group of
prominent real estate brokers attempted to transform their occupation into a profession. Drawing on
traditional notions of the learned professions, they developed a new identity—the professional
entrepreneur—and a brand name, “Realtor.” The Realtors worked doggedly to make home
ownership a central element of what became known as the “American dream.” Hornstein analyzes
the internal evolution of the occupation, particularly the gender dynamics culminating in the rise of
women brokers to predominance after the Second World War. At the same time, he examines the



ways organized real estate brokers influenced American housing policy throughout the century.
Hornstein draws on trade journals, government documents on housing policy, material from the
archives of the National Association of Realtors and local real estate boards, demographic data, and
fictional accounts of real estate agents. He chronicles the early efforts of real estate brokers to
establish their profession by creating local and national boards, business practices, ethical codes,
and educational programs and by working to influence laws from local zoning ordinances to national
housing policy. A rich and original work of American history, A Nation of Realtors® illuminates
class, gender, and business through a look at the development of a profession and its enormously
successful effort to make the owner-occupied, single-family home a key element of twentieth-century
American identity.
  how to start a realtor business: Part Time Real Estate Agent Startup David Newman,
2016 Part Time Real Estate Agent StartupHow I Went From Bartending to Be a Successful
RealtorMy name is David Newman; I was born and raised in Pensacola, Florida. I started bartending
back in 2003 and took it as a profession; I was making around $3500 a month, and I was content.
But things started to change once I started my family.I found myself helpless as we were trying to
take care of our son's illness and was looking for a 2nd and even a 3rd job to make ends meet.
During this time I met this well-dressed older couple, they came to our restaurant for some food and
drinks, as we were just talking; I told them my situation, and they were very sympathetic, before
leaving the gentleman left me a good tip and his business card told me to call him the next day.
Looking at the card, I noticed he was a realtor broker.I met him for lunch the next day, and he asked
me if I would be interested in becoming a realtor part time. I found out I could become a licensed
realtor for under $300 and in just 3 months.Long story short, I am a realtor now for last few years,
and I have helped few friends including my wife to become realtors. I do it full time now, and I made
little over $143,000 last year.I know this if I could do this anyone can, so this is for you, just follow
what I outlined in this book and you will be successful as long as you are dedicated, serious and
commit to doing this.In this book you will learn:How You can do This Part TimeHow Much Money
will You Makeall 50 State and Canada Licensing RequirementsHow Much Money do You Need to Get
StartedHow Long will it Take to Become a R/E agentWhere and How to Take the CourseHow to Start
you own Real Estate BusinessHow to Market your New Business both on and offline5 Life Savings
Tips for all Real Estate Agents I got motivated to become a real estate agent when I met David the
first time at an open house, I was surprised when he sent me this book via email with a note that
said follow this and you will be fine. I took his advice and I am glad I did, I just passed my prelicense
exam last week- Thanks sooo much David - J. Mathias
  how to start a realtor business: How to Start a Business in Colorado Entrepreneur Press,
2007-07-09 SmartStart Your Business Today! How to Start a Business in Colorado is your road map
to avoiding operational, legal and financial pitfalls and breaking through the bureaucratic red tape
that often entangles new entrepreneurs. This all-in-one resource goes a step beyond other business
how-to books to give you a jump-start on planning for your business. It provides you with: Valuable
state-specific sample forms and letters on CD-ROM Mailing addresses, telephone numbers and
websites for the federal, state, local and private agencies that will help get your business up and
running State population statistics, income and consumption rates, major industry trends and overall
business incentives to give you a better picture of doing business in Colorado Checklists, sample
forms and a complete sample business plan to assist you with numerous startup details
State-specific information on issues like choosing a legal form, selecting a business name, obtaining
licenses and permits, registering to pay taxes and knowing your employer responsibilities Federal
and state options for financing your new venture Resources, cost information, statistics and
regulations have all been updated. That, plus a new easier-to-use layout putting all the state-specific
information in one block of chapters, make this your must-have guide to getting your business off the
ground.
  how to start a realtor business: The White Coat Investor James M. Dahle, 2014-01 Written
by a practicing emergency physician, The White Coat Investor is a high-yield manual that specifically



deals with the financial issues facing medical students, residents, physicians, dentists, and similar
high-income professionals. Doctors are highly-educated and extensively trained at making difficult
diagnoses and performing life saving procedures. However, they receive little to no training in
business, personal finance, investing, insurance, taxes, estate planning, and asset protection. This
book fills in the gaps and will teach you to use your high income to escape from your student loans,
provide for your family, build wealth, and stop getting ripped off by unscrupulous financial
professionals. Straight talk and clear explanations allow the book to be easily digested by a novice to
the subject matter yet the book also contains advanced concepts specific to physicians you won't find
in other financial books. This book will teach you how to: Graduate from medical school with as little
debt as possible Escape from student loans within two to five years of residency graduation
Purchase the right types and amounts of insurance Decide when to buy a house and how much to
spend on it Learn to invest in a sensible, low-cost and effective manner with or without the
assistance of an advisor Avoid investments which are designed to be sold, not bought Select advisors
who give great service and advice at a fair price Become a millionaire within five to ten years of
residency graduation Use a Backdoor Roth IRA and Stealth IRA to boost your retirement funds and
decrease your taxes Protect your hard-won assets from professional and personal lawsuits Avoid
estate taxes, avoid probate, and ensure your children and your money go where you want when you
die Minimize your tax burden, keeping more of your hard-earned money Decide between an
employee job and an independent contractor job Choose between sole proprietorship, Limited
Liability Company, S Corporation, and C Corporation Take a look at the first pages of the book by
clicking on the Look Inside feature Praise For The White Coat Investor Much of my financial
planning practice is helping doctors to correct mistakes that reading this book would have avoided
in the first place. - Allan S. Roth, MBA, CPA, CFP(R), Author of How a Second Grader Beats Wall
Street Jim Dahle has done a lot of thinking about the peculiar financial problems facing physicians,
and you, lucky reader, are about to reap the bounty of both his experience and his research. -
William J. Bernstein, MD, Author of The Investor's Manifesto and seven other investing books This
book should be in every career counselor's office and delivered with every medical degree. - Rick
Van Ness, Author of Common Sense Investing The White Coat Investor provides an expert consult
for your finances. I now feel confident I can be a millionaire at 40 without feeling like a jerk. - Joe
Jones, DO Jim Dahle has done for physician financial illiteracy what penicillin did for neurosyphilis. -
Dennis Bethel, MD An excellent practical personal finance guide for physicians in training and in
practice from a non biased source we can actually trust. - Greg E Wilde, M.D Scroll up, click the buy
button, and get started today!
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